
THE ISLANDS OF JUPITER

Waterfront living in Bellavista of Coconut 
Grove complete with a 40’ deeded dock. 
You have to see this townhouse in person 
to appreciate the waterfront lifestyle that 

Bellavista offers. This three bedroom, three 
bathroom luxurious home boasts four 

balconies overlooking the tranquil waterfront, 
offering stunning views and gorgeous sunsets. 

$1,725,000
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holly@meyerlucas.com
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THE PALM BEACHES BECOME A BASEBALL HUB
Florida’s western coastline is a home for America’s pastime 
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THE MEYER LUCAS GROUP  |   KELLER WILLIAMS, JUPITER

During springtime, Palm Beach locals have plenty more 
to cheer for than their Miami Marlins. The St. Louis 
Cardinals, and soon the Washington Nationals, and 
Houston Astros, and Atlanta Braves will call this area 
home during spring training. The activity has stimulated 
several aspects of the community, including charity, tax 
dollars, and good old-fashioned fun.

It has also brought success to the luxury home real 
estate industry. Just as a player’s journey from the minors 
to the MLB show is marked with cuts, call-ups, trades, 
and training, the process of finding an offseason home 
can be a similar stressor. To make the process easier, 
the young baseball talent coming to the area has called 
upon realtors such as Holly Meyer Lucas, founder 
and team leader of the Meyer Lucas Group in 
Jupiter, Florida.
Her firm is a leading luxury and waterfront property realty 
group in the area and has become the go-to team for 
players, coaches, and staff coming to the Palm Beaches 
area. One reason for that is because of Meyer Lucas’s 
familiarity with the professional baseball lifestyle. Her 
husband is a professional baseball player and after having 
moved dozens of times through trades and training, she 
saw an opportunity and took a swing.

“This area has become a baseball hub over the years, 
with dozens of families moving here. Baseball families 
flock together, we all live the same offseason-in season 
yearly pattern and that alone creates a strong bond,” she 

explained. “The professional athlete space is unique in real 
estate. A lot of traditional realtors don’t understand how 
tight the timelines can be between seasons, for example, 
and aren’t used to having to act fast. It’s difficult to fully 
understand the lifestyle unless you’ve lived it yourself.”

Many realtors in the area have experience with high-
profile public figures and celebrities, but working with 
professional baseball players represents a unique transaction. 
In these types of deals, there are multiple stakeholders and 
interested parties to appease, including agents, financial 
advisors, families, and friends. A successful realtor has to 
navigate them all and act as liaison.

An interesting twist unique to baseball is that many of 
the athletes themselves are millennials with very limited 
amounts of time to house-hunt and compare properties, 
but accustomed to making high-stakes decisions in short 
windows of time.

“I have to be their eyes and ears because most of the 
time they have to buy or rent sight-unseen. Most guys 
only get one off-day per month and limited time in the 
offseason,” Meyer Lucas explained. “It’s not always mega 
mansions, either. Some just want a low-key place they 
can call home, so I have to really listen and learn their 
expectations and set a level of service from the start. 
They might give me a laundry list of items, ask to see 
three listings, and then they’re ready to make a decision. 
In baseball, their contracts are all over the internet which 
can create a negotiation trap. I have to be strategic about 

my negotiation and ensure the other side doesn’t catch 
wind of who the buyer is. Trust is huge.”

Meyer Lucas recently sold a home to a client of Dana 
Corey’s, a baseball agent of PSI Sports, and she quickly 
made a fan out of him. “She’s completely professional 
but with a personal touch. She knows what ball players 
need and look for,” he said. “She does her research on 
the specific guy.”

There’s not a one-size-fits-all template for this market, 
and having baseball-specific knowledge and experience 
has been a boon for Meyer Lucas. If she has to muscle 
past fans at spring training to get a player his house 
keys, she’ll do it. She also recommends being active in 
sports groups online and in the community, adding that 
she participates in many “sports wives” get-togethers.

Maintaining a level of discreetness when working with 
such a high-profile clientele is crucial, and the greatest 
compliment Meyer Lucas has received is a referral 
between players. “They know they can work with me or 
someone in my network,” she said. “I’m saved in a few 
agents’ phones just as ‘the baseball realtor’ and will get 
calls asking for a realtor recommendation in cities all 
over the US.”

If other area realtors are willing to play ball and find 
the right pitch, they’ll likely find similar success. Spring 
training 2017 begins in a few short weeks.

Welcome to the home that defines the Jupiter Inlet and Loxahatchee River waterfront.  This luxurious estate 
perfectly combines coastal living and breathtaking views! Situated on a beautiful 1-acre waterfront lot with 
almost 100 feet of waterfront. The single-family private estate includes stainless steel modern finishes, cherry 
wood cabinets, open floor plan, private dock, two tennis courts, outdoor kitchen, and the true embodiment 
of luxury and lifestyle! The backyard is the entertainer’s paradise. A tiki hut, cabana bar, jacuzzi, porch swings, 
outdoor summer kitchen, screened in patio area for the beautiful Florida evenings. $2,200,000
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